
 

Explanation of the ‘Promoting and accelerating the ETIM classification' covenant      
 
Purpose of the covenant  
The covenant, which was drawn up with the help of many parties, acts as a catalyst for 
accelerating the ETIM classification. Under the covenant, as many building material 
manufacturers and construction material wholesalers as possible declare themselves in 
favour of using the ETIM classification and promise the rest of the industry that they will draw 
up a customised roadmap for the implementation of ETIM.   
  
Koninklijke Hibin  
Koninklijke Hibin is the initiator of the covenant and supports the process with 
awareness/communication activities. The covenant is one of the actions within 
the 'Promoting and accelerating the ETIM classification' project. Hibin serves the pre-
competitive interests of construction supplies in order to achieve the exchange of high-
quality product data. 
  
Ketenstandaard Bouw en Techniek  
Ketenstandaard Bouw en Techniek offers covenant parties practical support in the form of a 
quick scan and assistance in creating a roadmap. This is paid for by means of a collective 
agreement between Hibin and Ketenstandaard Bouw en Techniek. These activities are 
therefore free of charge for covenant partners.  
  
DSGO/DigiGO  
DigiGO actively supports the covenant. DSGO affiliates are asked to sign the covenant as 
supporters.  
  
Underlying developments  
The covenant text mentions various developments. Effective anticipation of these 
developments requires an effective organisation of digitisation processes, of which the ETIM 
classification is a part. For a broader overview of developments relevant to construction 
supply, we refer to the Hibin strategy ‘Netwerk van de bouwtoelevering 2025’.  ['2025 
Construction Supply Network' - in Dutch only] 
   
Division of roles and responsibilities   
The covenant plays a boosting role. It does not change the roles and responsibilities of the 
various parties in the industry. Manufacturers remain the owners of the product data and are 
therefore also responsible for keeping it up to date. Wholesalers that sign the covenant 
confirm that they are responsible for distributing the product data supplied by the 
manufacturer. Hibin and the participants in this covenant do not express a preference for 
how companies want to implement EIM; in-house and / or with the help of market parties and 
in the latter case do not express a preference for potential partners. 
  
Follow-up steps for individual signatories  

1. Companies (construction material wholesalers and manufacturers) that sign the 
covenant may ask Ketenstandaard to perform a quick scan free of charge.    

2. This quick scan is a questionnaire which Ketenstandaard can use to provide insight 
into when a company can achieve which advantage by starting to classify with ETIM. 
The scan can also provide insight into the preconditions for product information 
management (PIM); the exchange of data and organisation (capacity, competencies) 
for manufacturers and insight for construction wholesalers into the extent to which 
they are already using the possibilities of classification for new forms of service 
provision and the optimisation of business processes, and the preconditions 



(capacity, competencies) that are either present or absent to make progress in this 
respect.  

3. Manufacturers can then choose to work with Ketenstandaard to draw up a roadmap 
for the implementation or further development of ETIM classification for their products 
and for keeping product data up to date.  Together with Ketenstandaard, 
construction material wholesalers can choose to create a roadmap describing how 
they can offer their products as ETIM classified to their customers.   

4. Hibin sets up classification working groups in which product experts from 
manufacturers can participate. The objective of these working groups is to make the 
ETIM attributes of (as yet) 19 prioritised product groups fully compatible with the 
industry. Each working group tackles a product group within its area of expertise. The 
working groups meet several times (online) under the leadership of Willem Pel of 
organisation consultancy Balance & Result, to choose the right ETIM classification 
for the relevant product group. Ketenstandaard can then start working with these 
adaptations. Ketenstandaard will also establish this in Europe.   

5. Companies that participate in (one of) the classification working groups become 
official participants of Ketenstandaard. This is a prerequisite for full participation in 
such a classification working group. For 2021, there are no costs for individual 
companies. These are covered in a collective agreement between Hibin and 
Ketenstandaard. As part of that agreement, Ketenstandaard also supports covenant 
signatories in drawing up their individual roadmaps.  

6. In late 2021, Ketenstandaard will contact the companies participating in the 
classification working groups to ask whether they wish to continue the participation 
with Ketenstandaard on an individual basis. As a result of a collective agreement 
between Hibin and Ketenstandaard, a 50% discount on membership with all the 
associated facilities that come with full membership applies during 2022-23. After 
that, regular membership fees will apply.  

  
Next steps  
From early November 2020, we first submitted the covenant for signature to the companies 
involved in the Hibin Expert Round Tables, Hibin members and Hibin affiliated 
manufacturers. From March 2021, we will extend this to all companies in the construction 
supply chain.  
 

To embed the intended acceleration of ETIM classification and its use as widely as possible, 
we are asking other parties in the construction sector (including contractors, clients and 
relevant authorities) to sign the covenant as supporters.  
   

Covenant partners as ambassadors  
Signatories to the covenant can also play a role in promoting the covenant. Think of a 
(video) interview or statement on your website. Hibin will approach covenant parties 
separately on this matter. Market parties can also support the covenant as supporters. 
Koninklijke Hibin does not express a preference for any market party, but does emphasize 
the importance of manufacturers remaining the owner of the product data at all times. 
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